From: Wayne Cooper, CEO, Kennedy Information

Subject: “Rainmaking” for Consultants

*hhhhkhkhkkkhkhkhkhhhhkhkhkkhkhkhiiiix

For a valuable hands-on guide to profitable practice management sign up now for
RAINMAKING 2001: Building Sales in Good Times and Bad — a unique 2-day Seminar
with Alan Weiss. Register before March 15 and SAVE $100.

Discover new tactics for closing deals and proven strategies for growing your billings at
Rainmaking 2001. In Alan Weiss’ famous, straight-ahead style, you’ll get no-nonsense guidance
on how to cut through the talkers and quickly reach the people who can approve large projects.
You’ll discover the three critical questions that will help you position yourself and articulate
your “value-added”...how to write Kkiller proposals that get the business...how to deal with balky
clients...and much more.

[ ]1April 6-7, —-Las Vegas, NV — the MGM Grand Hotel

[ ] May 4-5, — Stamford, CT — the Westin Hotel

[ ]June 1-2, — Atlanta, GA —the Sheraton Buckhead Hotel

[ ] Basic: $950/person [ ] Early Bird (before midnight, March 15) : $850/person

Call now - 1-800-531-0007 -- OR E-mail seminar@kennedyinfo.com
OR on the Web at www.consultingcentral.com/rainmaking2001

Opt-out instructions: To remove your name and/or e-mail address from future announcements, special savings and
invitations*, click “Reply” and type “cancel” in the Subject line.
[*CN Online subscribers excepted.]



